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This book is written for: 

 
 People who have a mortgage and feel they need 

to refinance 
 People who have a mortgage and might move, 

necessitating a new mortgage 
 People who have a mortgage and might buy a 

vacation home in the future, necessitating a 
mortgage 

 People who don’t own a home and hope to buy 
one some day 

 People who have a mortgage and are not sure 
whether they should refinance 

 People who want to learn more about how to 
manage their mortgage and their finances in 
general 

 Financial advisors wanting to learn more and 
offer this as a resource to their clients 

 Realtors that want to better understand financing 
as well as to provide a copy to their clients as a 
resource 

 Loan officers looking to grow their advisory role 
 Divorce attorneys and their clients who want to 

better understand a mortgage and their finances 
 

 
Words of Praise: 
Finally, someone has compiled a thorough yet easy to understand 
reference manual that has everything you need to know to 
optimize your real estate investments.  This book is not about 
selling you something.  It is about educating you.  Avoid the grief 
of ignorance and implement the strategies to take control of your 
financial future. 
          Lee M. Brower 
          Featured Teacher from The Secret 
          Founder of Empowered Wealth/Quadrant Living Experience 
 
If you think you know everything there is to know about 
mortgages - think again. I am a CPA by training and I was blown 
away by some of the advice in this book. I realized that I didn't 
have all the facts to advise my clients correctly or to do it right 
myself. Now I do.  
          Mike Jeffries 
 
If you own a house, you need this book! The financially savvy 
homeowner will benefit from the tools to increase cash-flow and 
maximize wealth.  This book should be part of every Financial 
Planner’s library. 
          Diane K. Taylor, CFP®, EA 
          Past President – Financial Planning Association of NJ 
 
As a TV host and a Certified Financial Planner® practitioner for 
over 20 years, this book has taught me several new strategies to 
help improve the financial outlook for my clients.  Thank you for 
sharing this valuable information! 

Saul M. Simon CFP®, CFS, RFC 
Private Wealth Advisor 
Simon Financial Group 
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